
WE ARE HIRING

Technical Sales Manager
Do you want to join us in making wind competitive? Are you eager to sell technical solutions 
and enthusiastic about finding the right solution? We are looking for a Technical Sales Manager 
with technical interest, project management skills and commercial understanding, who will 
join us in delivering second-to-none control solutions to the wind industry.

Making our Customers Succeed
For our Sales Department in Rødkærsbro (between Aarhus and Viborg), we are looking for 
an experienced Technical Sales Manager. The team has the responsibility for developing and 
expanding the relationship with our global customers in order to ensure Mita-Teknik being 
their preferred supplier within Wind Turbine Control. You will interact closely with internal 
departments and specialists in order to provide the best solution for your customers. Your 
main responsibilities will include:

›  Striving to ensure long-term relations to existing customers.
›  Being the (Inter)face to customers, partners and other stakeholders.
›  Elaborate technical solutions for existing and potential customers.
›  Clarify technical issues within the organization and externally with our customers.
›  Follow up on project schedules and deadlines internally and with customers. 
›  Follow your project from sales to execution and delivery.

Influence your Own Career
You have a technical background within HW/SW, preferable with experience in the wind 
business. You have an interest in technology and bringing this into play with the customer. 
You have experience in selling complex technical solutions and you have a proven record of 
obtaining excellent results.

“You have technical drive with commercial insights and dare to take responsibility, where 
decisions are made swiftly in a flat organization, and you appreciate that the success also comes 
from a strong team work“, says Karl Bendtsen, VP Wind Solutions. 

Dare to Make a Difference 
As a person you are extrovert and an excellent communicator. You are customer focused and 
persistent. Analytical skills and a structured approach is essential. The importance of details is 
part of your mindset. You are fluent in written and verbal English.

Do you dare to make a difference? Then send us an application to convince us that you are the 
Technical Sales Manager we are looking for. 

We do not have application deadlines on any of our open positions. We take candidates into the 
recruitment process continuously and close the vacancy once we have found the right candidate.

If you have questions in relation to this recruitment, please contact Karl Bendtsen, Vice 
President Wind Solutions on +45 2080 1219.

®

Great at Control

Apply 
Applications must be sent by e-mail to 
kbe@mita-teknik.com

Deadline for applications: as soon as 
possible

Workplace: Rødkærsbro

About Mita-Teknik
If you join Mita-Teknik, you will work for 
one of the world’s leading suppliers of 
wind turbine control systems. It is an 
exciting and challenging industry with 
great perspectives. Mita-Teknik has been 
part of the control automation industry 
since 1969, and in the wind industry since 
the early 1980s. Since the beginning, Mita-
Teknik has been an important contributor 
in developing the wind industry to where 
it is today, as we have supplied more 
than 60,000 high performance control 
systems for wind turbines in demanding 
environments around the world. 

Mita-Teknik is a global organization with 
headquarter in Rødkærsbro in Denmark 
and with development activities in Ukraine, 
production, sales and support activities in 
China.

For more information visit our website: 
www.mita-teknik.com
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